
5 things 
electrical contractors 
need to do



Introduction  
For a small or medium-sized electrical contractor, building and maintaining strong client 
relationships is essential for long-term success. Consistent, effective client communication is key 
to turning one-time jobs into repeat business and generating positive word-of-mouth referrals. 
Here are five simple ways to ensure your team delivers outstanding client communication and 
brings clients back for more. 
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1. Set up quick, professional auto-responses 
Use an automatic response through your messaging app or phone system, such as, “Thanks for reaching 
out! Our team is currently on-site, but we’ll get back to you as soon as possible.” If your field electricians 
are unable to respond, ensure the company secretary has an auto-response system in place to confirm 
receipt of the client’s message. This way, clients always feel acknowledged, no matter who handles the 
communication. 

2. Provide dedicated business devices for field electricians  
Equip your electricians with company-issued mobile phones or tablets that include necessary 
communication tools.  

Why it works: Clients appreciate acknowledgment and timely responses, which makes your 
business appear professional and dependable. 

Bonus tip: Personalise the auto-response to include a contact method for urgent issues, like “For 
urgent enquiries, please call us directly at [your number].” This gives clients options for 
immediate assistance. Why 

Why it works: A dedicated business device allows your team to focus on client communication, 
minimises missed messages, and maintains a clear division between work and personal life. It 
also boosts revenue by helping your team capture more opportunities and build stronger client 
relationships. 

Bonus tip: Consider adding business-focused apps to these devices that enable quick, 
professional responses and organise messages, so your team always has what they need to 
communicate effectively. 
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3. Send appointment reminders to minimise no-shows 
Have your office staff or secretary send a reminder text or make a call to clients the day before an 
appointment to ensure they’re prepared and ready. A simple message like “Hi [Client’s Name], this is a 
reminder of your appointment tomorrow at [Time]. We look forward to seeing you!” works perfectly fine.

4. Provide real-time updates during appointments 
Use GPS-enabled scheduling or vehicle tracking software to set up automated notifications. These can 
send clients an 'on-the-way' message as the electrician nears their location or at a set time before arrival. 

5. Use photos to document your work 
Encourage your electricians to take “before” and “after” photos of each job and save them in a shared file 
or cloud system for easy access.  

 

Why it works: Clients appreciate the reminder, and it reinforces your company’s proactive and 
professional approach. 

Bonus tip: Use calendar software or scheduling tools that can automate these reminders, 
making the process seamless. 

Why it works: This approach keeps clients informed, respects their time, and maintains a high 
level of professionalism. It also ensures your field electricians won’t need to text and drive, 
promoting safety and focus on the road. 

Bonus tip: If delays occur during the job, use automated tools to notify clients of the updated 
timeline, keeping them reassured and reducing any chance of misunderstanding. 

Why it works: Photos offer transparency, reassure clients, and allows you to maintain high 
standards across your team by tracking work quality. 

Bonus tip: Store these images securely online, making it easy to retrieve them for future 
reference or client enquiries. 
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The importance of a reliable connectivity and technological 
roadmap 
Effective client communication relies on more than just individual interactions—it requires a solid 
foundation of connectivity and technology. Without reliable tools, client communications can falter, 
resulting in missed opportunities or frustrated clients. Having a roadmap for your company’s connectivity 
and technological needs ensures that your team can communicate effectively, no matter where the job 
takes them. 

Conclusion 
Exceptional client communication can set your electrical contracting company apart, turning first-time 
clients into loyal, repeat customers. By supporting your electricians with the tools and systems they 
need—quick responses, organised messaging, timely updates, and clear job records—you demonstrate 
your commitment to client satisfaction.  

However, without the tools to provide excellent communication, you risk falling behind competitors who 
are keeping their clients informed and engaged. Make client communication a priority, and you’ll build 
lasting relationships and a reputation as a trusted professional in the field. 

Vodacom partners with SMEs to 
support their connectivity and 
technology requirements. From 
business productivity tools to 
connectivity solutions, Vodacom 
provides the resources electrical 
contractors  need to maintain 
strong client relationships and 
operate efficiently.  
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